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HOME APPLICATION REQUIREMENTS & INSTRUCTION SHEETS

Please read all information and complete the entire form. If you have any questions, please call
the office at 803-536-2300. We look forward to working with you.

Edisto Habitat for Humanity is a Christian housing ministry that builds houses in partnership
with low-income families who are in need of decent housing. These three requirements must be
met in order to apply for a home.

v Your family must have an income that falls within the range of the 30-60% of the
median income for Orangeburg County; counting all income including child support and
food stamps.

v" You must have good credit.

v" You must be a resident of Orangeburg County for at least 6 consecutive months before
you can apply.

We are not a quick fix. It takes up to 2 years from the time you get placed on our waiting list
until your house is finished. During the time you are on the waiting list, you must volunteer
350 sweat equity volunteer hours in our Homestore and at the construction sites to show that
you are willing to be a partner with Edisto Habitat for Humanity. Friends and family can help
you with volunteer hours. Once your house is complete, the mortgage is a 25 year no-interest
mortgage with monthly payments running between $450 and $550 a month. The monthly
payment includes your property taxes and homeowner’s insurance premium.

How do I apply?

1. Fill out the application using as INK pen and print neatly. Don’t forget to sign the
application.
2. Send copies of your pay stubs for the last 2 months.
3. Make copies of your last 2-years’ IRS forms---all of them, not just the front sheet or just
the 1040.
4. Provide proof of all income listed on application--- for example, Food Stamp award
letter, SSI award letter, Child Support orders, etc.
5. Make copies of all of your bank statements for the past three months. Do not send
originals to us.
6. Mail your completed application to Edisto Habitat for Humanity, Post Office Box 2489,
Orangeburg, SC 29116-2489.
7. A copy of your driver’s license needs to be included with your application.
8. Send a $10 dollar money order with your application for your credit report.
» Be sure to send copies, not originals of the requested paperwork.
> Be sure to use correct postage.
» Be sure to include the $10 money order.

P.O.Box 2489 ¢ 1035 Windsor Street ¢ Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (803) 536-2040 (Fax) ¢ (803) 539-2242 (Homestore)



If your completed application seems to meet the “ability to pay” and “need for housing”, you
will be asked to attend several meetings.

1)

2)

3)

4)

Application information meeting at the Habitat office for a detailed explanation of our
program.

A home visit will be scheduled to determine your “need” for housing”.
An interview with our Family Selection Committee members to explain our
program to you again and make sure you demonstrate a “willingness to partner”. At this

time, you’ll be asked how you will be able to schedule the 350 volunteer hours.

Orientation for partner families.

This application package contains the following items. Please make sure you

SIGN and RETURN ONLY the forms that are HIGHLIGHTED:

Application

Patriot Act Information Disclosure

Fair Credit Reporting Act

Equal Credit Opportunity Act

Agency to Receive Borrower Complaints
Applicant Certifications---SIGN BOTH pages
Publications Disclosure

APPLICANT KEEPS THE FOLLOWING:

Requirements and Instruction Sheets
Privacy Policy

Right to Receive Appraisal

Your home loan toolkit



Habitat

for Humanity”®

Application

Habitat Homeownership Program

EGLAL HOLRSING
OPPORTLUNITY

We are pledged to the letter and spirit of U.S. policy for
the achievement of equal housing opportunity throughout
the nation. We encourage and support an affirmative
advertising and marketing program in which there are no
barriers to obtaining housing because of race, color,
religion, sex, handicap, familial status or national origin.

Dear Applicant: Please complete this application for the Habitat for Humanity homeownership program truthfully, completely and accurately.
All information you include on this application will be maintained in accordance with our privacy policy.

Type of credit [ I am applying for individual credit.

[ I am applying for joint credit. Total number of borrowers:

[ Each borrower intends to apply for joint credit. Your i

nitials:

1A. APPLICANT INFORMATION

Applicant

Co-applicant

Applicant’s name:

Alternative and former names:

Co-applicant’s name:

Alternative and former names:

Social Security number
)
)
)

Home phone_(

Cell phone (

Work phone (

Age Date of birth (mm/dd/yyyy)

Social Security number
)
)
)

Home phone (

Cell phone (

Work phone (

Age Date of birth (mm/dd/yyyy)

0 Married [ Separated [ Unmarried (single, divorced, widowed, civil union,
domestic partnership, registered reciprocal beneficiary relationship) (Fill out Section 14.)

[ Married [ Separated [ Unmarried (single, divorced, widowed, civil union,
domestic partnership, registered reciprocal beneficiary relationship) (Fill out Section 14.)

Dependents and others who will live with you:

Dependents and others who will live with you (not listed by co-applicant):

Name Age Male Female |Name Age Male Female
O O O O
O O O O
O (Il O O
O [l O O
O O O O

Present address (street, city, state, ZIP code): [ Own [ Rent Present address (street, city, state, ZIP code): [ Own [ Rent

Number of years: Number of years:

If you have lived at your present address for less than two years, complete the following, for all addresses during the past two years:
Previous address(es) (street, city, state, ZIP code): [ Own [ Rent Previous address(es) (street, city, state, ZIP code): [0 Own [ Rent

Number of years:

Date received:
Date of notice of incomplete application letter:
Date of adverse action letter:

Number of years:

FOR OFFICE USE ONLY — DO NOT WRITE IN THIS SPACE

Date of selection committee approval:

Date of board approval:

Date of partnership agreement:




1B. MILITARY SERVICE

Did you (or your deceased spouse) serve, or are you currently serving, in the United States Armed Forces?
(Army, Marine Corps, Navy, Air Force, Space Force, Coast Guard, Reserve or National Guard) [ Yes [ No

If yes, check all that apply:
O Currently serving on active duty with projected expiration date of serviceftour /| (mm/dd/yyyy)
O Currently retired, discharged, or separated from service
O Only period of service was as a non-activated member of the Reserve or National Guard
O  Surviving spouse
Is anyone else in your household serving, or did they serve, in the United States Armed Forces? [ Yes [ No
If yes, check all that apply:
O Currently serving on active duty with projected expiration date of service/tour ___ /[ (mm/dd/yyyy)
O Currently retired, discharged, or separated from service
O Only period of service was as a non-activated member of the Reserve or National Guard

2. WILLINGNESS TO PARTNER

To be considered for the Habitat homeownership program, you and your I AM WILLING TO COMPLETE THE REQUIRED
household members must be willing to complete a certain number of “sweat- | SWEAT-EQUITY HOURS:

equity” hours, which may include hours spent helping to build your home and Yes No
the homes of others, attending homeownership classes, and/or other Applicant O O
approved activities. Co-applicant O O

3. PRESENT HOUSING CONDITIONS

Currently, are you: [ Renting [ rent-free O own
Number of bedrooms (please circle): 1 2 3 4 5

Other rooms in the place where you are currently living: O Kitchen [ Bathroom O Living room [ Diningroom

Other (please describe):

In the space below, describe the condition of the house or apartment where you live. Why do you need a Habitat home?

If you rent your current residence, please supply a copy of your lease and a copy of the most recent money order receipt,
bank statement or canceled rent check to evidence rent payment.

Name, address and phone number of current landlord:

4. PROPERTY INFORMATION

O 1do notown any real estate (move to Section 5).

If you own your residence, what is your monthly mortgage payment (including taxes, Do you own land other than your residence? [1 No [I Yes
insurance, etc.)? Monthly payment (including taxes, insurance, etc.)
$ /month Unpaid balance $ $

If you wish your property to be considered for building your Habitat home, please attach the deed, any existing appraisal and information about any liens.
Note: A separate approval process will apply with respect to any such requests, as each parcel of land is uniqgue and may not be suitable for building on
through the Habitat program.




5. EMPLOYMENT INFORMATION

Applicant Co-applicant
O Does not apply. O Does not apply.

Name and address of CURRENT employer: Start date (mm/dd/yyyy): Name and address of CURRENT employer: Start date (mm/dd/yyyy):
Annual (gross) wages: Annual (gross) wages:
$ $

Type of business: Business phone: Type of business: Business phone:

If working at current job less than one year, complete the following information.

Name and address of PREVIOUS employer: Years on this job: Name and address of PREVIOUS employer: Years on this job:
Annual (gross) wages: Annual (gross) wages:
$ $

Type of business: Business phone: Type of business: Business phone:

O Check if you are the business owner or are self-employed. PLEASE NOTE: Self-employed

[ 1 have an ownership share of less than 25%. [ 1 have an ownership share of 25% or more. applicants will be required to provide

additional documents such as tax
returns and financial statements.

6. MONTHLY INCOME

Monthly income (or loss) $

Income source Applicant Co-applicant Others in household Total
Salary/wages (gross) $ $ $ $
TANF $ $ $ $
Alimony $ $ $ $
Child support $ $ $ $
Social Security $ $ $ $
Ssi $ $ $ $
Disability $ $ $ $
Housing voucher (e.g., $ $ $ $
Section 8)

Unemployment benefits $ $ $ $
VA compensation $ $ $ $
Retirement (e.g., pension) $ $ $ $
Military entitlements $ $ $ $
Other: $ $ $ $
Total $ $ $ $

HOUSEHOLD MEMBERS WHOSE INCOME IS LISTED ABOVE

Name Income source Monthly income Date of birth




7. SOURCE OF DOWN PAYMENT AND CLOSING COSTS

Where will you get the money to make the down payment or pay for closing costs (for example, savings or gifts from family member or others;
any grants for which you have or intend to apply)? If you borrow the money, whom will you borrow it from, and how will you pay it back?

Type of asset and name Address City, state ZIP Account number Current

of bank, savings and loan, balance/
credit union, retirement value/vested
account, etc. (Do not amount (if
include land here.) applicable)

9. LIABILITIES AND EXPENSES

|

Account Monthly Unpaid Months Monthly Unpaid Months
payment balance leftto pay | payment balance left to pay

Auto loan $ $ $ $

Installment (e.g., boat, personal loan) $ $ $ $

Lease (e.g., furniture, appliances — includes rent-to-own) | $ $ $ $

Alimony/separate maintenance $ $ $ $

Child support $ $ $ $

Revolving (e.qg., credit cards) $ $ $ $

Student loan debt $ $ $ $

Open 30 days (balance paid monthly, e.g., travel card) $ $ $ $

Medical debt $ $ $ $

Other $ $ $ $

Other $ $ $ $

Total $ $ $ $

Account Applicant Co-applicant Total

Rent $ $ $

Utilities (electricity, water, gas) $ $ $

Insurance (rental, car, health, etc.) $ $ $

Child care $ $ $

Internet service $ $ $

Cell phone $ $ $




Land line

Business expenses

Union dues

Transportation expense (gas, bus pass, vehicle upkeep, etc.)

Food and essential supplies

Entertainment

Other

Other

R I I I I = I < I = I
®# | P | B A AR R| B
R I = < B I IR = < = 2 I

Total

10. DECLARATIONS

Please check the box beside the word that best answers the following questions for you and the co-applicant. Applicant Co-applicant
a. Are there any outstanding judgments because of a court decision against you? Yes ONo |[Yes [INo
b. Have you declared bankruptcy within the past seven years? JYes ONo [[OYes [No

If YES, identify the type(s) of bankruptcy: [ Chapter 7 [ Chapter 11 0 Chapter12 [ Chapter 13

c. Have you had any property foreclosed upon in the past seven years? Yes ONo |OvYes [No

d. Are you party to a lawsuit in which you potentially have any personal financial liability? Lyes OONo |OvYes [No

e. Have you conveyed title to any property in lieu of foreclosure or completed a pre-foreclosure sale or short sale (where | [0 Yes [ No | [ Yes [ No
the lender agreed to accept less than the outstanding mortgage balance due) within the past seven years?

f. Are you currently delinquent or in default on any federal debt or any other loan, mortgage financial obligation or loan guarantee? | (1 Yes [ No | Yes [ No

g. Are you a co-signer or guarantor on any debt of loan that is not disclosed on this application? Yes [ONo |[Yes [INo

h. Are you a U.S. citizen or permanent resident? Yes ONo |OvYes [No

Note: If you answered “yes” to any question a through g, or "no" to Question h, please explain on a separate piece of paper.

11. AUTHORIZATION, AGREEMENT AND RELEASE

| understand that by filing this application, | am authorizing Habitat for Humanity to evaluate my actual need for the Habitat homeownership program, my ability to repay an
affordable loan and other expenses of homeownership, and my willingness to be a partner through sweat equity and otherwise according to Habitat for Humanity policy.

| understand that the evaluation will include personal visits, a credit check and employment verification (if applicable). | have answered all the questions on this
application truthfully and accurately, and if any of the information provided changes after | submit this application, | will supplement this application, as applicable. |
understand that if | have not answered the questions truthfully, accurately or completely, or fail to supplement this application as necessary to maintain its accuracy and
completeness, my application may be denied, and that even if | have already been selected to receive a Habitat home, | may be disqualified from the program and forfeit
any rights or claims to a Habitat home. The original or a copy of this application will be retained by Habitat for Humanity even if the application is not approved.

If this application is created as (or converted into) an “electronic application,” | consent to the use of “electronic records” and “electronic signatures” as the terms
are defined in and governed by applicable federal and/or state electronic transaction laws. | intend to sign and have signed this application either using my: (a)
electronic signature or (b) a written signature and agree that if a paper version of this application is converted into an electronic application, the application will
be an electronic record, and the representation of my written signature on this application will be my binding electronic signature.

| also understand that Habitat for Humanity screens all applicants on the sex offender registry. By completing this application, | am submitting myself to such an
inquiry. | further understand that by completing this application, | am submitting myself to a criminal background check.

Applicant signature Date Co-applicant signature Date
X

x

PLEASE NOTE: If more space is needed to complete any part of this application, please use a separate sheet of paper and attach it to this
application. Please mark your additional comments with “A” for applicant or “C” for co-applicant.

12. RIGHT TO RECEIVE COPY OF APPRAISAL

This is to notify you that if you qualify for the homeownership program and complete the program requirements, we may order an appraisal to determine the
value of a home that you may be eligible to purchase, and we may charge you for this appraisal. Upon completion of the appraisal, we will promptly provide a
copy to you, even if the loan does not close.

Applicant’s name Co-applicant’s name




13. DEMOGRAPHIC INFORMATION

PLEASE READ THIS STATEMENT BEFORE COMPLETING THE BOX BELOW:

The purpose of collecting this information is to help ensure that all applicants are being treated fairly, that the housing needs of communities and
neighborhoods are being fulfilled, and to otherwise evaluate our programs and report to our funders. For residential mortgage lending, Federal law requires that
we ask applicants for their demographic information (ethnicity, sex and race) in order to monitor our compliance with equal credit opportunity, fair housing and
home mortgage disclosure laws. You are not required to provide this information but are encouraged to do so. You may select one or more designations for
“Ethnicity” and one or more designations for “Race.” The law provides that we may not discriminate on the basis of this information or on whether you
choose to provide it. However, if you choose not to provide the information and you have made this application in person, federal regulations require us to note
your ethnicity, sex and race on the basis of visual observation or surname. The law also provides that we may not discriminate on the basis of age or marital
status information you provide in this application. If you do not wish to provide some or all of this information, please check below.

Applicant Co-applicant
Ethnicity (check one or more): Ethnicity (check one or more):
[ Hispanic or Latino [ Hispanic or Latino
[J Mexican [ Puerto Rican [ Cuban ] Mexican [ Puerto Rican [ Cuban
[ Other Hispanic or Latino — [J Other Hispanic or Latino —
Origin: Origin:
For example: Argentinean, Colombian, Dominican, Nicaraguan, For example: Argentinean, Colombian, Dominican, Nicaraguan,
Salvadoran, Spaniard, and so on. Salvadoran, Spaniard, and so on.
[ Not Hispanic or Latino [ Not Hispanic or Latino
O I do not wish to provide this information I 1 do not wish to provide this information
Sex: Sex:
[ Female [ Male ] I do not wish to provide this information L Female O Male [ 1 do not wish to provide this information
Race (check one or more): Race (check one or more):
J American Indian or Alaska Native — [J American Indian or Alaska Native —
Name of enrolled or principal tribe: Name of enrolled or principal tribe:
O Asian I Asian
[ Asian Indian [ chinese O Filipino [ Asian Indian [ Chinese [ Filipino
[ Japanese [ Korean O Vietnamese O Japanese O Korean O vietnamese
[ Other Asian — race: O Other Asian — race:
For example: Hmong, Laotian, Thai, Pakistani, Cambodian, and so on. For example: Hmong, Laotian, Thai, Pakistani, Cambodian, and so on.
[ Black or African American [J Black or African American
[ Native Hawaiian or Other Pacific Islander [J Native Hawaiian or Other Pacific Islander
[J Native Hawaiian [J Guamanian or Chamorro  [J Samoan J Native Hawaiian [J Guamanian or Chamorro  [J Samoan
[ Other Pacific Islander — race: O Other Pacific Islander — race:
For example: Fijian, Tongan, and so on. For example: Fijian, Tongan, and so on.
O White J White
[ 1 do not wish to provide this information L] I do not wish to provide this information
To be completed only by the person conducting the interview
Was the ethnicity of the Borrower collected on the basis of visual observation or surname? [ ves [ No
Was the sex of the Borrower collected on the basis of visual observation or surname? O ves I No
Was the race of the Borrower collected on the basis of visual observation or surname? O ves I No
This application was taken by: Interviewer’s name (print or type) Interviewer’s phone number
[ Face-to-face interview (included electronic
media wivideo component) Interviewer’s signature Date
O By mail [ By telephone




14. UNMARRIED ADDENDUM

FOR BORROWER SELECTING THE UNMARRIED STATUS

Lender instructions for using the Unmarried Addendum: The lender may use the Unmarried Addendum only when a borrower selected “Unmarried” in
Section 1 and the information collected is necessary to determine how state property laws directly or indirectly affecting creditworthiness apply, including
ensuring clear title. For example, the lender may use the Unmarried Addendum when the borrower resides in a state that recognizes civil unions, domestic
partnerships or registered reciprocal beneficiary relationships or when the property is located in such a state. “State” means any state, the District of
Columbia, the Commonwealth of Puerto Rico, or any territory or possession of the United States.

If you selected “Unmarried” in Section 1:
Is there a person who is not your legal spouse but who currently has real property rights similar to those of a legal spouse? [1No [ Yes

If YES, indicate the type of relationship and the state in which the relationship was formed. For example, indicate if you are in a civil union, domestic partnership,
registered reciprocal beneficiary relationship, or other relationship recognized by the state in which you currently reside or where the property is located.

O Civil union [J Domestic partnership [J Registered reciprocal beneficiary relationship
[ other (explain):

State:




Equal Credit Opportunity Act (ECOA) Notice

The attached ECOA notice should be provided to all applicants with the application for the Habitat homeownership program in order
to communicate the right to require certain income information from applicants for the Habitat program.

Purpose and background: Because Habitat for Humanity homeownership and loan programs qualify as Special Purpose Credit
Programs under the Equal Credit Opportunity Act, Habitat can request and consider certain information about income that other
lenders may not be allowed to request and consider in connection with their loan programs without providing certain disclosures and
options for the applicant to decline to provide that information.

Although federal law allows Special Purpose Credit Programs to request and consider this information to determine eligibility for
their programs, the law does not explicitly provide an exemption from the disclosure.

Accordingly, in order to avoid any confusion by Habitat applicants about their rights and obligations to provide this information, we
recommend that Habitat affiliates provide the customary disclosure together with the explanation for Habitat’s right to consider that
information in evaluating applications for the Habitat program. Please see the attached sample ECOA notice.

Affiliate instructions: The Habitat affiliate needs to fill in the address for the FTC regional office for the region in which the affiliate
is located. To find the appropriate regional office for the FTC, please check the FTC website: ft€c.qowabout-fic/bureaus-
offices/regional-offices.

Provide two copies of the ECOA notice to the applicant with the application.

Each applicant and co-applicant, if any, should sign and date the ECOA notice to acknowledge receipt, and return the signed copy
to Habitat with the written application.


https://www.ftc.gov/about-ftc/bureaus-offices/regional-offices
https://www.ftc.gov/about-ftc/bureaus-offices/regional-offices

Equal Credit Opportunity Act Notice

The Federal Equal Credit Opportunity Act prohibits creditors from discriminating against credit applicants on the basis of race, color,
religion, national origin, sex, marital status or age (provided the applicant has the capacity to enter into a binding contract); because all
or part of the applicant's income derives from any public assistance program; or because the applicant has in good faith exercised any
right under the Consumer Credit Protection Act. The federal agency that monitors compliance with this law concerning this company is
the Federal Trade Commission, with offices at [FTC Regional Office for the region,
— insert
address for region in which the affiliate operates (see instructions for link.)] or Federal Trade Commission, Equal Credit Opportunity,
Washington, DC 20580.

You need not disclose income from alimony, child support or separate maintenance payment if you choose not to do so. However,
because we operate a Special Purpose Credit Program, we may request and require, in order to determine an applicant’s eligibility
for the program and the affordable mortgage amount, information regarding the applicant’'s marital status; alimony, child support and
separate maintenance income; and the spouse’s financial resources.

Accordingly, if you receive income from these sources and do not provide this information with your application, your application will
be considered incomplete, and we will be unable to invite you to participate in the Habitat program.

[HABITAT: CONFIRM ALL APPLICANTS ARE REQUIRED BY YOUR POLICY TO PROVIDE THIS INFORMATION AND THEN
DELETE THIS PARENTHETICAL.]

Applicant(s):

X X
Print name: Print name:
Date: Date:

21-82309/PDF-DOC/L/02-2022
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PATRIOT ACT INFORMATION DISCLOSURE

To help the government fight the funding of terrorism and money laundering activities, Federal
law requires all financial institutions to obtain, verify, and record information that identifies each
person who opens an account.

What this means for you: When you open an account, we will ask you for your name, address,
date of birth, and other information that will allow us to identify you. We may also ask to see
your driver’s license or other identifying documents before opening the account.

ACKNOWLEDGEMENT OF RECEIPT

I/We have received a copy of this disclosure.

Borrower Date

Borrower Date

P.O.Box 2489 ¢ 1035 Windsor Street » Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (803) 536-2040 (Fax) ¢ (803) 539-2242 (Homestore)
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An investigation will be made as the credit standing of all individuals seeking credit in this
application. The nature and scope of any investigation will be furnished to you upon written
request made within a reasonable period of time. In the event of denied credit due to an
unfavorable consumer report, you will be advised to the identity of the consumer reporting
agency making such report and of the right to request within sixty days the reason for the adverse
action, pursuant to provisions of Section 615(b) of the Fair Credit Reporting Act.

THE HOUSING FINANCIAL DISCRIMINATION ACT OF 1977
FAIR LENDING NOTICE
[t is illegal to discriminate in the provisions of or in the availability of financial assistance
because of the consideration of:

1. Trends, characteristics, or conditions in the neighborhood or geographic area surrounding
a housing accommodation, unless the financial institution can demonstrate in the
particular case that such consideration is required to avoid an unsafe and unsound
business practice; or

2. Race, color, religion, sex, marital status, national origin or ancestry.

It is illegal to consider the racial, ethnic, religious or national origin composition of a
neighborhood or geographical area surrounding a housing accommodation or whether or not
such composition is undergoing change, or is expected to undergo change, in appraising a
housing accommodation or in determining whether or not or under what terms and condition to
provide financial assistance.

These provisions govern financial assistance for the purpose of the purchase, construction,
rehabilitation, or refinancing of one to four unit family residences occupied by the owner and for
the purpose of the home improvement of any one to four unit family residence.

If you have questions about your rights, or if you wish to file a complaint, contact the
management of Edisto Habitat for Humanity or the South Carolina Department of Consumer
Affairs at 803-734-4200 or 1-800-922-1594.

ACKNOWLEDGEMENT OF RECEIPT

[ (we) received a copy of this notice.

Borrower Date

Borrower Date

P.O.Box 2489 « 1035 Windsor Street ¢ Orangeburg, SC 29116-2489
(803) 536-2300 (Office) » (803) 536-2040 (Fax) * (803) 539-2242 (Homestore)
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EQUAL CREDIT OPPORTUNITY ACT

The Federal Equal Credit Opportunity Act prohibits creditors from
discriminating against credit applicants on the basis of race, color, religion,
national origin, sex, marital status, age (provided the applicant has the capacity to
enter into a binding contract); because all or part of the applicant’s income
derives from any public assistance program, or because the applicant has in good
faith exercised any right under the Consumer Credit Protection Act. The Federal
Agency that administers compliance with this law concerning this company is the
Office of the Comptroller of the Currency Customer Assistance Group, 1301
McKinney Street, Suite 3710, Houston, Texas 77010.

We are required to disclose to you that you need not disclose income from
alimony, child support, or separate maintenance payment if you choose not to do
SO.

Having made this disclosure to you, we are permitted to inquire if any of
the income shown on your application is derived from such a source and to
consider the likelihood of consistent payment as we do with any income on which
you are relying to qualify for the loan for which you are applying.

Applicant’s Signature Date

P.O.Box 2489 e« 1035 Windsor Street ® Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (803) 536-2040 (Fax) ¢ (803) 539-2242 (Homestore)
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Agency to Receive Borrower Complaints

The following agencies are designated to receive complaints or inquiries
about the origination and making of your mortgage:

South Carolina Department of Consumer Affairs
Street Address 3500 Forest Drive, 3™ Floor
Columbia, SC 29204

Mailing Address Post Office Box 5757
Columbia, SC 29250

Phone 803-734-4200 or 1-800-922-1594

I acknowledge by my signature that [ have received a fully executed copy of this
disclosure at the time of my application for a mortgage. It has been explained to
me and I understand it, [ understand that a copy of this disclosure will be
maintained in my file with my mortgage broker and further, I voluntarily enter
into this mortgage transaction.

PRINTED CLIENT’S SIGNATURE DATE SIGNED
NAME (Please print)

CLIENT’S SIGNATURE DATE SIGNED

P.O.Box 2489 ¢ 1035 Windsor Street ¢ Orangeburg, SC 29116-2489
(803) 536-2300 (Office) » (803) 536-2040 (Fax) * (803) 539-2242 (Homestore)
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Applicant Certifications

At Edisto Habitat for Humanity, we recognize that for there to be a steady flow of capital to fund
safe, sound, affordable financial products for our consumers, everyone in the process must
provide accurate, honest, factual information. Recognizing this we have adopted a “Zero
Tolerance Policy” for mortgage fraud. Mortgage fraud is serious business that could result in
significant negative consequences including loan acceleration, negative credit, and/or
civil/criminal penalties. Additionally, inaccurate or incomplete information, whether intentional
or inadvertent, could slow your transaction and/or cause reason for denial late in the process.

We need your help and cooperation in fighting mortgage fraud so that we can continue to have
access to affordable financial products to serve consumers like you. Please review your
application to confirm all information is correct and the following certifications.

Affidavit of Occupancy

By initialing below, we certify that, upon taking title to the real property securing the proposed
mortgage loan, our occupancy will be:

PRIMARY RESIDENCE  Real estate currently occupied or purchased with the intent of
occupying within 60 days of closing as ones legal primary residence as recognized by local,
state, and federal authorities.

Borrower Date

Qualified Assets
By signing below, I/we certify that the bank/investment statements, or other asset
documentation, I/we have or will submit are genuine, complete, and accurate. [/we certify that
we will notify Edisto Habitat for Humanity if I[/we experience a significant change in the value of
these qualifying assets prior to closing. [/we further certify that none of the funds used for
qualifications were or will be obtained from any party to this transaction, unsecured loans, or
other non-acceptable sources.

Real Estate Certification
By signing below, I[/we certify that the Contract of Sale provided to Edisto Habitat for Humanity
is the complete agreement and there are no addendums to this contract, either written or oral, that
have not been disclosed. [/we further certify that there will be no outstanding debt or obligation
in connection with this transaction that has not been disclosed. [/we further agree to notify
Edisto Habitat for Humanity immediately of any changes, alterations, or addendum to their
contract of sale.

P.O.Box 2489 = 1035 Windsor Street » Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (803) 536-2040 (Fax) * (803) 539-2242 (Homestore)



Employment/Income Certification

By signing below, I/we certify that I/we will notify Edisto Habitat for Humanity should any
significant change occur that impacts our qualifying employment or income prior to closing so
that a revised review may be obtained. Some examples of changes that would need to be
disclosed immediately are: termination of employment; change in position---promotion or
demotion; pay basis---example hourly to commission or production; notice of lay-off;
notification of plant/business closing; and, liquidation of income producing asset.

I/We hereby acknowledge that I/we have carefully read and understand all the above
certifications and warning below.

Borrower Date

Borrower . Date

Mortgage Fraud is investigated by the Federal Bureau of Investigation and is punishable by up to
30 years in federal prison or $1,000,000 fine or both. It is illegal for a person to make any false
statement regarding income, assets, debt, or matters of identification, or to willfully overvalue
any land or property, in a loan and credit application for the purpose of influencing in any way
the action of a financial institution.
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PUBLICATIONS DISCLOSURE

I/'We were strongly encouraged to read and understand the publications listed below.

The Consumer Financial Protection Bureau’s step-by-step instruction and
educational guide entitled, your home loan toolkit, can be accessed on their
website at www.consumerfinance.qov.

The United States Department of Housing and Urban Development’s publication
entitled Shopping for Your Home Loan, HUD’s Settlement Cost Booklet, on their
website at www.hud.qgov.

I/We received a copy of the Consumer Financial Protection Bureau entitled, “Your home
loan toolkit” at the time | received my application packet.

Borrower Date

Borrower Date

P.O.Box 2489 ¢ 1035 Windsor Street ¢ Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (803) 536-2040 (Fax) * (803) 539-2242 (Homestore)
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PRIVACY POLICY

WHAT DOES EDISTO HABITAT FOR HUMANITY DO WITH YOUR
PERSONAL INFORMATION?

Financial companies choose how they share your financial information. Federal law gives
consumers the right to limit some but not all sharing. Federal law also requires us to tell you
how we collect, share, and protect your personal information. Please read this notice carefully
to understand what we do.

The types of personal information we collect and share depend on the product or service you
have with us. This information includes the following which we use to process your application.
v" Social Security Number and Income
v Account Balances and Payment History
v Credit History and Credit Scores

Edisto Habitat for Humanity protects your personal information from unauthorized access and
use by using security measures that comply with federal law. These measures include computer
safeguards and secured files and buildings.

We collect your personal information when you apply for our Habitat Program and become a
Mortgage Servicing Customer with us through our partnership with The Habitat for Humanity
Michigan Fund. We also collect your personal information from others, such as credit bureaus,
landlords, employers, and other companies.

Federal law gives you the right to limit only:
v’ Sharing for affiliates’ everyday business purposes---information about your
creditworthiness;
v’ Affiliates from using your information to market to you; and,
v' Sharing for nonaffiliates to market to you.
State laws and individual companies may give you additional rights to limit sharing.

Edisto Habitat for Humanity is not related by common ownership or control to individual Habitat
for Humanity organizations. We do not share information with nonaffiliates so they can market
to you. We do not have any joint marketing agreements with nonaffiliates. Edisto Habitat for
Humanity does contract with Habitat for Humanity Michigan Fund, Inc. for mortgage servicing.

P.O.Box 2489 ¢ 1035 Windsor Street ¢ Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (803) 536-2040 (Fax) ¢ (803) 539-2242 (Homestore)



All financial companies need to share customers’ personal information to run their everyday
business. In the section below, we list the reasons financial companies can share their
customers’ personal information; the reasons Edisto Habitat for Humanity chooses to share and
whether or not you can limit this sharing.

Reasons we can share your
personal information

Does Edisto Habitat for
Humanity share?

Can you limit this sharing?

For our everyday business
purposes-—such as to process
transactions, maintain
accounts, respond to court
orders and legal
investigations, or report to
credit bureaus

Yes

No

For our marketing purposes—
to offer products and services
to you and to raise money for
our affiliate

No

We don’t share

For joint marketing with
other financial companies

No

We don’t share

For our affiliate’s everyday
business purposes—
information about your
transactions and experiences

No

We don’t share

For our affiliate’s everyday
business purposes---
information about your
creditworthiness

Yes

For nonaffiliates to market to
you

No

We don’t share

Please call us at (803) 536-2300 if you have questions about our Privacy Policy. If you prefer
that we do not disclose non-public personal information about you to nonaffiliated third parties,
you may opt out of those disclosures, that is, you may direct us not to make those disclosures
(other than disclosures permitted by law). If you wish to opt out of disclosures to nonaffiliated
third parties, you may call Edisto Habitat for Humanity, at (803) 536-2300.
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RIGHT TO RECEIVE APPRAISAL

This letter is to notify you that we may order an appraisal or other property
valuation in connection with your loan and we may charge you for this appraisal or
property valuation. Upon completion of the appraisal or property valuation, we
will promptly provide a copy to you, even if the loan does not close.

Thank you for your interest in Edisto Habitat for Humanity. Please do not hesitate
to contact us with additional questions.

P.O.Box 2489 = 1035 Windsor Street « Orangeburg, SC 29116-2489
(803) 536-2300 (Office) » (803) 536-2040 (Fax) * (803) 539-2242 (Homestore)



Your home loan toolkit
A step-by-step guide




How can this toolkit help you?

Buying a home is exciting and, let's face it, complicated. This booklet is a toolkit
that can help you make better choices along your path to owning a home.

After you finish this toolkit:

* You'll know the most important steps you need to take to

got the best Mortgage Tor YOuUr SIUBEON s iimsmssesissiosissimtms st s Section 1: Page 3
* You'll better understand your closing costs and what

it takes to buy a home e ST Section 2: Page 16
* You'll see a few ways to be a successful homeowner .. Section 3: Page 24

How to use the toolkit:
o The location symbol orients you to where you are in the home buying process.

The pencil tells you it is time to get out your pencil or pen to circle, check, or
fill in numbers.

e

N

O\ The magnifying glass highlights tips to help you research further to find
important information.

The speech bubble shows you conversation starters for talking to others and
gathering more facts.

About the CFPB

The Consumer Financial Protection Bureau is a federal agency that helps
consumer finance markets work by making rules more effective, by consistently
and fairly enforcing those rules, and by empowering consumers to take more
control over their economic lives.

Have a question about a common consumer financial product or problem?
with a mortgage, student loan, or other financial product or service? You can
submit a complaint to the CFPB. We'll forward your complaint to the company
and work to get you a response. Turn to the back cover for details on how to
submit a complaint or call us at (855) 411-2372.



This booklet was created to comply with federal law pursuantto 12 U.5.C. 2604,
12 CFR 1024.6, and 12 CFR 1026.19(g).
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Choosing the best
mortgage for you

You're starting to look for a mortgage or
want to confirm you made a good decision.

To make the most of your mortgage, you need to
decide what works for you and then shop around to
find it. In this section, you'll find eight steps to get
the job done right.

1. Define what affordable means to you

Only you can decide how much you are comfortable paying

for your housing each month. In most cases, your lender can
consider only if you are able to repay your mortgage, not whether
you will be comfortable repaying your loan. Based on your whole
financial picture, think about whether you want to take on the
mortgage payment plus the other costs of homeownership such
as appliances, repairs, and maintenance.

I:l THE TALK -

IN THIS SECTION

1.

&

Define what affordable
means to you

. Understand your credit

Pick the mortgage type
that works for you

Choose the right down
payment for you

Understand the trade-
off between points and
interest rate

Shop with several Ienrolers
Choose your mortgage

Avoid pitfalls and handle
problems

Ask your spouse a Ioved one, or fnend about what aftordable means to you:

"What s more lmportant—a blgger home WIth a larger mortgage or more

flnanmal erXIblllty'?”

“How much do we want to budget for all the monthly housmg costs

mcludlng repairs, furnlture, and new appllances'?”

o "What will a mo_rtgage p‘ay_ment mean for other financial goals"_._?’:" _

SECTION 1: CHOOSING THE BEST MORTGAGE FOR YOU



'% KNOW YOUR NUMBERS

Calculate the home payment you can take on by filling in the worksheets below:

Think about what an affordable home loan looks like for you. These worksheets can help. First,
estimate your total monthly home payment, Second, look at the percentage of your income that will
go toward your monthly home payment. Third, look at how much maoney you will have available to

spend on the rest of your monthly expenses.

Step 1. Estimate your total monthly home payment by adding up the items below

Your total monthly home payment is more than just your mortgage. There are more expenses that go

along with owning your home. Start with estimates and adjust as you go.

MONTHLY ESTIMATE

Principal and interest (P&I)

Your principal and interest payment depends on your home loan
amount, the interest rate, and the number of years it takes to repay the
loan. Principal is the amount you pay each month to reduce the loan
balance. Interest is the amount you pay each month to borrow money.
Many principal and interest calculators are available online.

Mortgage insurance

Mortgage insurance is often required for loans with less than a 20%
down payment.

+9$

Property taxes

The local assessor or auditor's office can help you estimate property
taxes for your area. If you know the yearly amount, divide by 12 and
write in the monthly amount,

Homeowner's insurance

You can call one or more insurance agents to get an estimate for homes
in your area. Ask if flood insurance is required.

Homeowner's association or condominium fees, if they apply

Condominiums and other planned communities often require
homeowner's association (HOA) fees.

My estimated total monthly home payment

4 YOUR HOME LOAN TOOLKIT



Step 2. Estimate the percentage of your income spent on your monthly home payment

Calculate the percentage of your total monthly income that goes toward your total monthly home
payment each month. A mortgage lending rule of thumb is that your total monthly home payment
should be at or below 28% of your total monthly income before taxes. Lenders may approve you for

more or for less depending on your overall financial picture.

e

My estimated total monthly My total monthly income
home payrment (from step 1) before taxes

Step 3. Estimate what is left after subtracting your monthly debts

-~ % x 100 =

%

Percentage of my income
going toward my monthly
home payment

To determine whether you are comfortable with your total monthly home payment, figure out how
much of your income is left after you pay for your housing plus your other monthly debis.

Total monthly income after taxes

My estimated total monthly home payment (from step 1}

Monthly car payment(s)

Monthly student loan payment(s) ~$
Monthly credit card payment(s) -$
Other monthly payments, such as child support or alimony -$

Total monthly income minus all debt payments

This money must cover your utilities, groceries, child care, health
insurance, repairs, and everything else. If this isn't enough, consider
options such as buying a less expensive home or paying down debts,

Step 4. Your choice

I'am comfortable with a total monthly home payment of: $

SECTION 1: CHOOSING THE BEST MORTGAGE FORYOU 5



2. Understand your credit

Your credit, your credit scores, and how wisely you shop for a loan that best fits
your needs have a significant impact on your mortgage interest rate and the fees
you pay. To improve your credit and your chances of getting a better mortgage,
get current on your payments and stay current. About 35% of your credit scores
are based on whether or not you pay your bills on time. About 30% of your credit
scores are based on how much debt you owe. That's why you may want to consider
paying down some of your debts.

Q RESEARCH STARTER

Check out interest rates and make sure you're getting the credit you've earned.

OO0 Get your credit report at annualcreditreport.com and check it for errors.

to fix the mistake. For more information about correcting errors on your credit
report, visit consumerfinance.gov/askcfpb.

TIP

Be careful
making any
big purchases
on credit
before you
close on your
home. Even
financing a new
refrigerator
could make

it harder for
youtogeta
mortgage.

TIP

Correcting
errors on your
credit report
may raise your
score in 30
days or less.
It's a good
idea to correct
errors before

= [fyour credit score is below 700, you will = If you work on improving your credit FRmgags:
likely pay more for your mortgage. and wait to buy a home, you will likely
_ _ ) save money. Some people who improve
= Most credit scoring models are built their credit save $50 or $100 on a typical
so you can shop for a mortgage within monthly mortgage payment.
a certain period—generally between
14 days and 45 days—with little or = An average consumer who adopts
no impact on your score. If you shop healthy credit habits, such as paying
outside of this period, any change bills on time and paying down credit
triggered by shopping should be cards, could see a credit score
minor—a small price to pay for saving improvement in three months or more.
money on a mortgage loan.
N\, YOUR CHOICE
Check one:
O | will go with the credit | have. OR O | will wait a few months or more

and work to improve my credit.
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3. Pick the mortgage type—fixed or adjustable—that
works for you

With a fixed-rate mortgage, your principal and interest payment stays the same for
as long as you have your loan.

= Consider a fixed-rate mortgage if you want a predictable payment.

= You may be able to refinance later if interest rates fall or your credit or financial
situation improves.

With an adjustable-rate mortgage (ARM), your payment often starts out lower TIP

than with a fixed-rate loan, but your rate and payment could increase quickly. It is Many

important to understand the trade-offs if you decide on an ARM. borrowers
with ARMs

* Your payment could increase a lot, often by hundreds of dollars a month. underest mate
how much

* Make sure you are confident you know what your maximum payment could be it Ersbomeadh
and that you can afford it. rates can rise.

Planning to sell your home within a short period of time? That's one reason some
people consider an ARM. But, you probably shouldn't count on being able to sell
or refinance. Your financial situation could change. Home values may go down or
interest rates may go up.

You can learn more about ARMs in the Consumer Handbook on Adjustable Rate

‘\, YOUR CHOICE
Check one:

O | prefer a fixed-rate mortgage. OR O | prefer an adjustable-rate mortgage.

Check for risky loan features

Some loans are safer and more predictable than others. Itis a good idea to make
sure you are comfortable with the risks you are taking on when you buy your home.
You can find out if you have certain types of risky loan features from the Loan
Terms section on the first page of your Loan Estimate.

A balloon payment is a large payment you must make, usually at the end of your
loan repayment period. Depending on the terms of your loan, the balloon payment
could be as large as the entire balance on your mortgage.

A prepayment penalty is an amount you have to pay if you refinance or pay off your
loan early. A prepayment penalty may apply even if you sell your home.

SECTION 1: CHOOSING THE BEST MORTGAGE FOR YOU



4. Choose the right down payment for you

A down payment is the amount you pay toward the home yourself. You put a percentage
of the home's value down and borrow the rest through your mortgage loan.

YOUR CHOICE
Check one:

YOUR DOWN PAYMENT  WHAT THAT MEANS FOR YOU

O | will put down 20% A 20% or higher down payment likely provides the best rates and most

or more. options. However, think twice if the down payment drains all your savings.
O | will put down You probably have to pay higher interest rates or fees. Lenders most

between 5% likely require private mortgage insurance (PMI). PMlis an insurance

and 19%. policy that lets you make a lower down payment by insuring the lender

against loss if you fail to pay your mortgage.

Keep in mind when you hear about “no PMI” offers that doesn't mean zero
cost. No PMI offers often have higher interest rates and may also require

you to take out a second mortgage. Be sure you understand the details.

[ 1 will make no down Low down payment programs are typically more expensive because
payment or a small they may require mortgage insurance or a higher interest rate. Look
one of less than 5%. closely at your total fees, interest rate, and monthly payment when

comparing options.

Ask about loan programs such as:

» Conventional loans that may offer low down payment options.

= FHA, which offers a 3.5% down payment program.

= VA, which offers a zero down payment option for qualifying veterans.

» USDA, which offers a similar zero down payment program for eligible
borrowers in rural areas.

The advantages of prepayment TIP -
Prepayment is when you make additional mortgage payments so you pay down Prepayment
your mortgage early. This reduces your overali cost of borrowing, and you may is your choice.

You don't have
to sign up for a

remium. Especially if your down payment is less than 20%, it may make sense to rogram or pa
& & ymy pay Y prog pay

be able to cancel your private mortgage insurance early and stop paying the
make additional payments to pay down your loan earlier. afee to setitup.
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5. Understand the trade-off between points
and interest rate

Points are a percentage of a loan amount. For example, when a loan officer talks about
one point on a $100,000 loan, the loan officer is talking about one percent of the loan,
which equals $1,000. Lenders offer different interest rates on loans with different

points, There are three main choices you can make about points. You can decide you
don’t want to pay or receive points at all. This is called a zero point loan. You can pay
points at closing to receive a lower interest rate. Or you can choose to have points paid
to you (also called lender credits) and use them 1o cover some of your closing costs.

The example below shows the trade-off between points as part of your closing
costs and interest rates. In the example, you borrow $180,000 and qualify for a
30-year fixed-rate loan at an interest rate of 5.0% with zero points. Rates currently
available may be different than what is shown in this example.

COMPARE THREE SCENARIOS OF HOW POINTS AFFECT INTEREST RATE

RATE

POINTS

YOUR
SITUATION

YOU MAY
CHOOSE

4875%

| _+b'l_37f.=;"; P

You plan to keep your -

mortgage foralong t|me.'_

You can afford to pay -

more cash at c]osmg

|, Youare satisfied.
: with the market rate

without points in .

| either direction,

1 You don"t wantto apay_a-'
ot of cash upfrontand . .
you can afford a Iarger
'-.-mortgage payment

‘Pay points now and'get "
| alower interestrate. This. |
~will save you money over .
. the Iong un. o '

© Zero points.

| .Paya higher i'n‘_ce'rest‘rate_ :
and get a lender credit

* toward some or- all ofyour
-'closmg costs.

b You mlght agree to pay |

$675 more in closing -

~ costs, in exchange for a
lower rate of 4.875%.

Now: You pay $675

Over the life of th.e loan: -

Pay $14 less each morith

; “Withno ~

adjustments in -
either direction,
it is easier to
understand what

you're paying and
“to compare prices.

"'YQu-‘mig_'ht'ag_ree.toa_"” _
higher rate 'of 5125%, in: .

exchange for$475 toward |
your closing costs.- -

Now You get $675

Over the Irfe of the loan:
Pay $14 more éach month
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6. Shop with several lenders

You've figured out what affordable means for you. You've reviewed your credit
and the kind of mortgage and down payment that best fits your situation. Now is
the time to start shopping seriously for a loan. The work you do here could save
you thousands of dollars over the life of your mortgage.

'\ GATHER FACTS AND COMPARE COSTS

[0 Make a list of several lenders you will start with

Mortgages are typically offered by community banks, credit unions, mortgage
brokers, online lenders, and large banks. These lenders have loan officers you

can talk to about your situation.

[0 Get the facts from the lenders on your list

Find out from the lenders what loan options they recommend for you, and the
costs and benefits for each. For example, you might find a discount is offered
for borrowers who have completed a home buyer education program.

[0 Get at least three offers—in writing—so that you can compare them

Review the decisions you made on pages 4 to 8 to determine the loan type, down
payment, total monthly home payment and other features to shop for. Now ask at
least three different lenders to give you a Loan Estimate, which is a standard form
showing important facts about the loan. It should be sent to you within three days,
and it shouldn't be expensive. Lenders can charge you only a small fee for getting
your credit report-and some lenders provide the Loan Estimate without that fee.

[0 Compare Total Loan Costs

Review your Loan Estimates and compare Total Loan Costs, which you can see
under Section D at the bottom left of the second page of the Loan Estimate. Total
Loan Costs include what your lender charges to make the loan, as well as costs for
services such as appraisal and title. The third page of the Loan Estimate shows the
Annual Percentage Rate (APR), which is a measure of your costs over the loan term
expressed as a rate. Also shown on the third page is the Total Interest Percentage
(TIP), which is the total amount of interest that you pay over the loan term as a
percentage of your loan amount. You can use APR and TIP to compare loan offers.

O\ RESEARCH STARTER

Loan costs can vary widely from lender to lender, so this is one place where a little

research may help you save a lot of money. Here's how:
[0 Ask real estate and title professionals about average costs in your area.

[0 Learn more about loan costs, and get help comparing options, at
consumerfinance.gov/owning-a-home.

10 YOUR HOME LOAN TOOLKIT

TIP

A loan officer is
not necessarily
shopping on
your behalf or
providing you
with the best fit
or lowest cost
loan.

TIP

Itisillegal

for a lender

to pay a loan
officer more to
steer you into
a higher cost
loan.



- BHETAK | o
o Talking to different lenders helps you to know what options are available
- and to feel more in control. Here is one way to start the conversation: 7
“This mortgage isa big decision and | want to get it right, Another Iend'_er _'
s offering me a different loan that may cost less. Let's talk about what the
- differences are and whether you may be able "co'_p_ffer_‘___me the 'be_s__t deal”

'\\ TRACK YOUR LOAN OFFERS
Fill in the blanks for these important factors:

LOAN OFFER 1 LOAN OFFER 2 LOAN OFFER 3

Lender name

Lean ameount $ $ $

Interest rate % % %
O Fixed [ Fixed O Fixed
[l Adjustable [0 Adjustable [ Adjustable
Monthly principal and interest | § $ $
Monthly mortgage insurance $ $ $

Total Loan Costs

(See section D on the sscond $ $ $
page of your Loan Estimate.)

My best loan offer is:

SECTION 1: CHOOSING THE BEST MORTGAGE FORYOU 11



7. Choose your mortgage

You've done a lot of hard work to get this farl Now it is time to make your call.

'\ CONFIRM YOUR DECISION
Check the box if you agree with the statement:

| can repay this loan.

O

O |am comfortable with my monthly payment.

[0 |shopped enough to know this is a good deal for me.
U

There are no risky features such as a balloon payment or prepayment
penalty | can't handle down the road.

[0 | know whether my principal and interest payment will increase in the future.

Still need advice? The U.S. Department of Housing and Urban Development
(HUD) sponsors housing counseling agencies throughout the country to provide
free or low-cost advice. To find a HUD-approved housing counselor visit
consumerfinance.gov/find-a-housing-counselor or call HUD’s interactive voice

system at (800) 569-4287.

Intent to proceed

When you receive a Loan Estimate, the lender has not yet approved or denied
your loan. Up to this point, they are showing you what they expect to offer if you
decide to move forward with your application. You have not committed to this
lender. In fact, you are not committed to any lender before you have signed final
closing documents.

Once you have found your best mortgage, the next step is to tell the loan officer
you want to proceed with that mortgage application. This is called expressing your
intent to proceed. Lenders have to wait until you express your intent to proceed
before they require you to pay an application fee, appraisal fee, or most other fees.

Rate lock

Your Loan Estimate may show a rate that has been “locked" or a rate thatis
“floating,” which means it can go up or down. Mortgage interest rates change daily,
sometimes hourly. A rate lock sets your interest rate for a period of time. Rate locks
are typically available for 30, 45, or 60 days, and sometimes longer.
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The interest rate on your Loan Estimate is not a guarantee. If your rate is floating
and it is later locked, your interest rate will be set at that later time. Also, if there are
changes in your application—including your loan amount, credit score, or verified
income—your rate and terms will probably change too. In those situations, the
lender gives you a revised Loan Estimate.

There can be a downside to a rate lock. It may be expensive to extend if your
transaction needs more time, And, a rate lock may lock you out of betier market
pricing if rates fall.

) THE TALK - o | .
 Rate lock policies vary by | lender. Chobsing'te lockior ﬂoét"&our rate
‘can make an lmportant d|fference in N your monthly payment To av0|d
'-l_surpnses ask ' : _
- "'What does it mean 1f ] lock my rate today?” S
"What rate Iock tlme frame does thrs Loan Estlmate prowde7" B
"'-'."Is a shorter or Ionger rate Iock avallable and at what COSt‘?u :

."What rf my closmg is delayed and the rate Iock exprres'?"

“If | Iock my rate are there any condltlons under which my rate could
st||| change'?" IR :
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8. Avoid pitfalls

WHY?

Don't sign documents where
important details are left
blank or documents you
don't understand.

You are agreeing to repay a substantial amount of money over
an extended period of time. Make sure you know what you are
getting into and protect yourself from fraud.

Don't assume you are on
your own.

HUD-approved housing counselors can help you navigate
the process and find programs available to help first-time
homebuyers.

You can find a HUD-approved housing counselor in your area at

interactive voice system at (800) 569-4287.

Don't take on more
mortgage than you want
or can afford.

Make certain that you want the loan that you are requesting and
that you are in a position to live up to your end of the bargain.

Don't count on refinancing,
and don't take out a loan if
you already know you will
have to change it later.

If you are not comfortable with the loan offered to you, ask
your lender if there is another option that works for you. Keep
looking until you find the right loan for your situation.

Don't fudge numbers
or documents.

You are responsible for an accurate and truthful application. Be
upfront about your situation. Mortgage fraud is a serious offense.

Don't hide important
financial information.

Hiding negative information may delay or derail your
loan application.

14 YOUR HOME LOAN TOOLKIT



Handle problems

WHAT HAPPENED

WHAT TO DO ABOUTIT

| have experienced a problem
with my loan application or
how my loan officer is
treating me.

Ask to talk to a supervisor. It may be a good idea to talk to
the loan officer first, and if you are not satisfied, ask to speak
with a supervisor.

I think I was unlawfully
discriminated against when
| applied for a loan or when
I tried to buy a home.

The Fair Housing Act and Equal Credit Opportunity Act prohibit
housing and credit discrimination. If you think you have been
discriminated against during any part of the mortgage process,
you can submit a complaint and describe what happened. To
do so, you can call the Consumer Financial Protection Bureau at
a complaint to the U.S. Department of Housing and Urban
Development (HUD) by calling (800) 669-9777, TTY (800) 927-
9275. Or, file a complaint online at HUD.gov.

| have a complaint.

Submit a complaint to the Consumer Financial Protection
Bureau if you have problems at any stage of the mortgage
application or closing process, or later if you have problems
making payments or become unable to pay. You can call (855)

| think | may have been the
victim of a predatory lender
or a loan fraud.

Don't believe anyone who tells you they are your "only chance
to getaloan,” or that you must “act fast.” Learn the warning
signs of predatory lending and protect yourself. Find more

SECTION 1: CHOOSING THE BEST MORTGAGE FORYOU 15



Your closing

You've chosen a mortgage. Now it's time to

select and work with your closing agent. 1. Shog
services
Once you've applied for a mortgage, you may 2
feel like you're done. But mortgages are Estimate
complicated and you still have choices to make. 3

IN THIS SECTION
Shop for mortgage closing

. Review your revised Loan

. Understand and use your

Closing Disclosure

1. Shop for mortgage closing services

Once you've decided to move forward with a lender based on the Loan Estimate,
you are ready to shop for the closing agent who gathers all the legal documents,
closes the loan, and handles the money involved in your purchase. After you

apply for a loan, your lender gives you a list of companies that provide closing
services. You may want to use one of the companies on the list. Or, you may be
able to choose companies that are not on the list if your lender agrees to work with
your choice. The seller cannot require you to buy a title insurance policy from a
particular title company.

Closing agent

In most of the country, a settlement agent does your closing. In other states,
particularly several states in the West, the person is known as an escrow agent. And
in some states, particularly in the Northeast and South, an attorney may be required.

Q. RESEARCH STARTER

When you compare closing agents, look at both cost and customer service.

D1 Ask your real estate professional and your friends. These people may know
companies they would recommend. Be sure to ask how that company handled
problems and if they have a good reputation.

16 YOQUR HOME LOAN TOOLKIT

TiP

Settlement
services may
feel like a drop
in the bucket
compared to
the cost of the
home, But in
some states
borrowers who
shop around
may save
hundreds of
dollars.



[1 Review the list of companies your lender gave you. Select a few companies
on the list and ask for references from people who recently bought a home.
Ask those people how the company handled problems that came up during
the transaction.

Title insurance

When you purchase your home, you receive a document most often called a deed,
which shows the seller transferred their legal ownership, or “title,” to the home to
you. Title insurance can provide protection if someone later sues and says they
have a claim against the home. Common claims come from a previous owner’s
failure to pay taxes or from contractors who say they were not paid for work done
on the home before you purchased it.

Most lenders require a Lender’s Title Insurance policy, which protects the amount
they lent. You may want to buy an Owner’s Title Insurance policy, which protects
your financial investment in the home. The Loan Estimate you receive lists the
Owner's Title Insurance policy as optional if your lender does not require the policy
as a condition of the loan.

Depending on the state where you are buying your home, your title insurance
company may give you an itemized list of fees at closing. This itemized list may be
required under state law and may be different from what you see on your Loan
Estimate or Closing Disclosure. That does not mean you are being charged more.
If you add up all the title-related costs your title insurance company gives you, it
should match the totals of all the title-related costs you see on your Loan Estimate
or Closing Disclosure. When comparing costs for title insurance, make sure to
compare the bottom line total.

Home inspector and home appraiser

When you are considering buying a home, it is smart to check it out carefully to see if
itis in good condition. The person who does this for you is called a home inspector,
The inspector works for you and should tell you whether the home you want to

buy is in good condition and whether you are buying a “money pit” of expensive
repairs. Get your inspection before you are finally committed to buy the home,

A home inspector is different from a home appraiser. The appraiser is an
independent professional whose job is to give the lender an estimate of the home's
market value. You are entitled to a copy of the appraisal prior to your closing. This
allows you to see how the price you agreed to pay compares to similar and recent
property sales in your area,

SECTION 2: YOUR CLOSING
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2. Review your revised Loan Estimate

When important information changes, your lender is required to give you a new

Loan Estimate that shows your new loan offer.

It is illegal for a lender to quote you low fees and costs for its services on your

Loan Estimate and then surprise you with much higher costs in a revised Loan

Estimate or Closing Disclosure. However, a lender may change the fees it quotes

you for its services if the facts on your application were wrong or changed, you

asked for a change, your lender found you did not qualify for the original loan

offer, or your Loan Estimate expired.

Here are common reasons why your Loan Estimate might change:

You decided to change loan programs or the amount of your down payment.

The appraisal on the home you want to buy came in higher or lower
than expected.

You took out a new loan or missed a payment and that has changed your credit,

Your lender could not document your overtime, bonus, or other income,

l:l THE TALK

If your Loan Estlmate is rewsed you should Iook |t over to see What
. changed. Ask yourlender RIS

"Can you explaln why 1 recelved a new Loan Eshmate"‘"

“How is my loan transactlon dn‘ferent from what I was’ orlgmally
expectlng'?" ‘ ' '

“"How does this change my Ioan amount, mterest rate, monthly payment S
cash to close, and other Ioan features'?"

18 YOUR HOME LOAN TOOLKIT



3. Understand and use your Closing Disclosure

You've chosen a home you want to buy and your offer has been accepted. You've

also applied for and been approved for a mortgage. Now you are ready to take

legal possession of the home and promise to repay your loan.

At least three days before your closing, you should get your official Closing Disclosure,

which is a five-page document that gives you more details about your loan, its key

terms, and how much you are paying in fees and other costs to get your mortgage and

buy your home.

Many of the costs you pay at closing are set by the decisions you made when you

were shopping for a mortgage. Charges shown under “services you can shop for”

may increase at closing, but generally by no more than 10% of the costs listed on

your final Loan Estimate.

The Closing Disclosure breaks down your closing costs into two big categories:

YOUR LOAN COSTS

* The lender's Origination Costs to make or
“originate” the loan, along with application
fees and fees to underwrite your loan.
Underwriting is the lender’s term for making
sure your credit and financial information
is accurate and you meet the lender's
requirements for a loan.

= Discount points—that is, additional money

you pay up front to reduce your interest rate.

* Services you shopped for, such as your
closing or settlement agent and related
title costs.

= Services your lender requires for your loan.
These include appraisals and credit reports.

Q| RESEARCH STARTER

OTHER COSTS

* Property taxes.

" Homeowner's insurance premiums. You can

shop around for homeowner’s insurance
from your current insurance company, or
many others, until you find the combination
of premium, coverage, and customer service
that fits your situation. Your lender will ask
you for proof you have an insurance policy on
your new home.

Any portion of your total mortgage payment
you must make before your first full payment
is due.

* Flood insurance, if required.

Get tips, a step-by-step checklist, and help with the rest of the documents you'll

SECTION 2: YOUR CLOSING 19



What is your Closing
Disclosure?

The five-page Closing
Disclosure sums up the terms
of your loan and what you
pay at closing. You can easily
compare the numbers to the
Loan Estimate you received
earlier. There should not be
any significant changes other
than those you have already
agreed to.

Take out your own Closing
Disclosure, or review the
example here. Double-check
that you clearly understand
what you'll be expected to
pay—over the life of your loan
and at closing.

ON PAGE 1 OF 5

Loan terms

Review your monthly payment.
Part of it goes to repay what you
borrowed {and may build equity
in your new home), and part of
it goes to pay interest {which
doesn't build equity). Equity is
the current market value of your
home minus the amount you
still owe on your mortgage.

Costs at Closing

Be prepared to bring the

full “Cash to Close” amount
with you to your closing. This
amount includes your down
payment and closing costs.
The closing costs are itemized
on the following pages.

20 YOUR HOME LOAN TOOLKIT

This form Is @ statement of final loan terms and closing costs. Compare this

. .
Closing Disclosure document whth your Loar Estimate.
Closing Information Transaction Information Loan Infermatfon
Date lssued 41572013 Barowar  Michael Jones and Mary Stone Loan Term 30 years
Closing Date 411572013 123 Anywhere Strest Purpsse Purchase
DishursementDate  4/15/2013 Anytown, ST 12345 Praduct Flxed Rate
Sottlement Agent  Epsilon Tide Co. Scfler Steve Cole and Amy Doe
Elle # 12-3456 321 Somswhere Drive Loan Type Lonventional OOFHA
Property 456 Somewhere Ave Anywown, ST 12345 Ava O
Anytown, 5T 12345 Letrder Fleus Bank Loanl> k123456789
Salefrice $186,000 U] 000634321
oan Te .. Can this amouint ncreaso after dloslng} L
Loan Amount $162,000 NO
Interest Rate 3.875% NO
Manithfy Principal & Interest $761,78 NO
See Pojected Payments befow for yorir
Estimated Total Monthly Payment
' w'.l':lu:e's:irl_;é l_offi_n:_Ijavv‘e'l‘.hé_r's'e‘féatdre;'.": R T [
Prepayment Penalty YES - Ashighas $3,240f you pay off the loan during the
first 2 years
Balloon Payment NO
Praiected Pa
“Paymeirt Calutalon C0 | Te Vearst7 0 D LT e s T
Princlpal & Interest $761.78 $761.74
iMortgage Insurance + 8235 + —
Estimated Escrow + 206,13 + 205,13
Amotni cah Increase over time
Estimated Total
Manithly Payment $1 050.26 $96?_91
This estimate includes In escrow?
Estimated Taxes, insurance [ Praperty Taxes YES
& Assessments $356.13 [X Homeowner’s Insurance YES
Amount can Increase gver fine amonth [ Other; Homeower's Assoctation Dues o
See page 4 for detais See Escrow Account on page 4 for details, You must pay for other property
costs separately,
Q a
Closing Costs $9,712.10  Includes $4,694.05 in Loan Costs + §5,018.05 in Other Costs - §0
In Lender Cradits. See page 2 for detalls.
Cash to Close $ 14,147.26  Includes Closing Costs, See Calculating Cash to Close on page 3 fur details.
CLOSING DISCLOSURE PAGE 10F 5+ 10AN D  12345678%

Clasing Disclosure, page 1. The most important facts about your loan are on the first page.

ON PAGE 2 OF 5

Total Loan Costs . Prepaids

Origination charges are fees Homeowner's insurance is
your lender charges to make often paid in advance for the
your loan. Some closing costs first full year. Also, some taxes
are fees paid to the providers and other fees need to be paid

selected by your lender. Some  in advance.
are fees you pay to providers
you chose on your own.



Closing Cost Details

; BorrowerPald - "
cleilng “Defore Clobirig,
EOZ00 | -

I YY)

-, Sellerpdid * - - Pn\dhy I

- Loan Costs: Aitlosing - Geforg Clopling |- © Others:

-A, Odlgination Charges
01 025 % ofLoan Al

02 Application Fae

a! 83 Undervelting Fee

_ns

o

B, Sarvices Horvawer Did Not Shop For . A 2 n 13655

01 Appraisal Feg_ . .1 John Smith A‘pprﬂlsers Inc. L .

02 Credifi Report f Fee _ ko_informatlonine, . K . . . §2980] _
0} Flood De:elmlnallcn Fen . $20,50

04 Flood Monitoring Fee _ §31.75

05 Tax Monfroring Fes to Info [PUPRRO SR 1)

U6 Tax Status Fesearch Fee telofole. . $e0.00

o7

Uﬂ . — — - . .. . [OOSR ,,,- —
0‘3 o - o

|{I

'€, $arvicoy Boirower Dld ShapFor'

U1 Pest s ;ecugnw[gg,v .Y Peslscn
2 Suryey Fea Ao SurveysCu,

03 Title ~ Ingurance Binder | 1o EpslonTitie Ca,
1a EpsllonTitle Co.

04 Title - Lenders Thie Isutanee

D, TOTAL LAAN COSTS {Bariower-Pakl) . e R R
Laan Costs Subtatals (A + B + C) $4,660.25 | §29.80 |

Other Costs

B Tayas and Otfier Goveriingit Fass - ©
o1 Recording Fees
02 Transfer Tax

TF«'P.npnlds A
01 Hameownar's Insur
97 Mortnage insimnce Fremium {_moy

03 Paepald Interest (51744 per day frem 4715713 to 5/ $272.04
u4 Property Takes | 6 mo) o Any County USA CTEEY|

LI SNERS J—
ter 2 mo. il S
b2 Mortgage Insyra permonthfor _ ma. _ N
53 Praperty T

510530 por o for Zope. T

i}"L -IOACapllalCnntributlnn e ia H.Qgﬁ_crgll!c
2 oA Processing Fee to HOAAecelne,
3 Home Inspection Fee to Enginears e,
War 10 )YZ Warranty
_ e Alpﬁ neal Estate Bre
t

irsion

T §asp00.
S|
§5,700.60

A TOTAL OTHER COSTS [Forvower:Paisl)
Other Costs Subtotals £+ F + G+ H]

JiTOTALCLOSING COSTS {Batrower-Pald] -~ % o N T R
Cinsing Costs Subtotals (D +) $9,682.30 [ §29.90 §12,800.00 5750,00 485,08
Lencler Credits I

CLasING DISCLOSURE PAGE X OF § » LOAN |0 2 123956789

Details of your closing costs appear on page 2 of the Closing Disclosure.

Escrow

An escrow or impound
account is a special account
where monthly insurance and
tax payments are held until
they are paid out each year,
You get a statement showing
how much money your lender
or mortgage servicer plans
to require for your escrow or
impound account.

You also get an annual analysis
showing what happened to the
money in your account, Your
lender must follow federal
rules to make sure they do not
end up with a large surplus

or shortage in your escrow or
impound account.

'\ USE YOUR CLOSING DISCLOSURE TO CONFIRM THE DETAILS OF YOUR LOAN
Circle one. if you answer no, turn to the page indicated for more information:

The interest rate is what | was expecting based on my Loan Estimate.

YES / NO (see page 10)

I know whether | have a prepayment penalty or balloon payment.

YES / NO (see page 7)

[ know whether or not my payment changes in future years.

YES / NO (see page 7)

I see whether | am paying points or receiving points at closing.

YES / NO (see page 9}

| know whether I have an escrow account,

YES / NO (see above)

SECTION 2: YOUR CLOSING 21



Usa 1his takila to see what has changed from your Loan Estlmate.
' ' Ao hdugger .
-SaeTolalLoan Coste i) and Total Ohar Costs Uk

ON PAGE 3 OF 5 a B

Tatal Closing Casts

Calculating Cash to Close
Closing costs are only a part
of the total cash you need to
bring to closing.

Summaries of Transactions
The section at the bottom of
the page sums up how the
money flows among you, the
lender, and the seller.

ON PAGE 4 OF 5

Loan Disclosures

Page 4 breaks down what is and
is not included in your escrow
orimpound account. Make sure
you understand what is paid
from your escrow account and
what you are responsible for
paying yourself.

Deposit

Closing Costs Pald Before Closing |

+You paid these Closing Costs b

claring

Closing Costs Ananced
[

5800000 | $lasioon "-Nor -“

fund:
Seller Credits

3230000 | ¥ES /SeasellerCre

in Se

A
0 -41,035.04 | YES

Adjustments a ndEther Ciedits

«Sea dotajls in Sactlons

Cash ta Close $16,054.00 $14,147.26

Sumn s of Transactions. Use this table t sea a summary of your tkansaction.

AOAROWER'S TRANSACTICN

SELLER'S TRANSACTION

trower at Closing -~ = [0 §esgea30] 'M-Bus g Safiarattlesing
i : i %180,d00.00 81 Sale Price of Proparty _ 3
62 Sale Price of Any Personal Property Included InSale
§9,68230 i 7‘ i

B Ciyfowntare  te CyrTiown Taxes
44 County Taxes o LM Colnty Taxes

i s t© - 1 Assesiments. t

1T _NOADUss 401513 to AE0/13 38040 i HOADuee  4/isf1d 1o 4

3

[T

M Alreadytiy of on Belall of Batraverat Cloiing ', /51 7EE1580"
Depastt 1000080

:.gl Excess Deposh

02 Loan Amount $162, KKK

33 Closing Costs Pald at Closing 41

55 Existing Loants Assamed o 4 ken SUbject ta

§7 Eiisting Loanid Assumed of Teken SubJer

[T ; ) 04 Dayolf of First Mortgaga Loan

$100,000.0¢

SEE

05 Payalf of Second Mortgage Loan

5 Seller Credit
otl

Additional Information About This Loan

n Disclosures

Assumptlon

[fyou selt or ransfer this property ta another peesan, your lendar

11 will allow, under cartaln condltions, this person to assume this
Toan on the original terms.

[l will nat allow assumption of this Inan on the oflginal terms.

Demand Feature
Your loan

Esctow Account

For now; your loan

will hava an escrow account {also cafled an“impaund” or"irust”
account) to pay the property costs listed helow. Without an escraw
aceount, you would-pay them directly, possibly In one or two large
payments 3 year. Your lender may he llable for penakties andinterest
forfailing to make a payment.

[ has a demand feature, which pesmits your lender to
repayment of the loan, You shauld review your note for details.
does nat have a demand feature.

Lata Payment
If yaue payment is core than 15 days late, your lender will charge a

Top image: A summary
of impartant financial

Iate fee of 5% of the monihly principal and interest payment,

Negativa Amortization (Increasein Loan Amount}

Under your loan tarme, you

[ are scheduled to make monthly paymerits that de not pay all of
the Interest due that month, As a rasult, your loan amount will
Increase {negatively amortlze), and your loan amount will llkely
hegome Jarger than your ariginal loan amount Increases in your
loan amount lower the equity you have in this property.

O may have monthly payments that do not pay all of the interest
dug that month. If you do, your loan amount will increase
{negatlvely amartize), and, as a result, your loan amount may
Recome larger than your orlginal loan amount, Increases in your
loan amaunt [awer the equity you have i this preperty.

[® do not have a negative amortization feature.

Partial Payments

Your lendar

may accept payments that are Jess than the full amount due
{partial payments) and apply them to your loan.

[ may hald them in a separate account untl you pay the rest of the
payment, and then apply the full payment tayour boan.

1 does nat accept any partial payments.

Ifthisloan{s seld, your new lender may have a different palicy.

Securlty Interest
You are granting a sesurlty interast in
458 Sorewhere Ave, Anylown, 5T 12345

You may lasa this property if you do not mike your payments or
satisfy other obligations for this loan.

" Vestrow L ;
Escrowed $2,473.56 | Fstimated tatal amount over year 1 for
Property Costs your esciowed property costs:
overYear 1 Homeavwnar’ Instrance

Property Taxes
NonBscrowed $1.800.00 | Estimated tatal amount ayeryear | for
Property Costs your honkascowed propelty costs:
overYear 1 Horaeawners Assoclatian Gijes

You may have cther propeity ous,
Inithl Escraw 4412.25 | A cushion for the escrow accolnt you
Payment poy at chosing. Sea Sectlon G on page 2.
Monihly Eseraw 420613 | The amount Included in yaur total
Payment manthly payment.

{7 will ot have an escrow accaunt because Clyou declined ¢ 1 your
lender does nat cffer ane. You must directly pay your property
costs, such as taxes and homeowner's Insurance, Contact you
lender to askif your lazn can have an escrow account,

< ha Esgraw; L SR .
Estimated Estimated toal amaunt over year 1, You
Proparty Costs must pay these costs diractly, possibly
overVear 1 In ane or tvic large paymentsa year.
Escrow Waiver Fae

I the future,

Your property costs may change and, asa result, your escrow pay-
ment may change. You may be able to cancel your escrow account,
bt [fyou do, you must pay your property costs divectly If you fall

1o pay your properly taxes, your state of local gevernment may (1}
imposs finas and penzlties or (2} place a tax llen on this proparty, If
yoU fall to pay any of your praperty costs, your lender may [1} add
the amaounts to your loan balarice, (2} add an escrow account to your
loan, or {3} reguire you to pay for property Insurance that the lender
Buyson yeur behall, which ikely would cost more and provide fewsr
benefits than what you could buy o your own.

information appears on page
3 of the Closing Disclosure.

Bottom image: More details
of your loan appear on page 4
of your Closing Disclosure.
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EETTTEES 0

Contact Information

loan terms or.costs on this Form, use the contact
infonmation below. To get mare infermation

i 3 or make 2 complzint, contact the Censumer

r; o Financial Protection Bureau at

4 wiww,.consumerfinance.govimortgagu-closing

YIS

Gther Disclosures

Refinancing this loan will depend on your futurs financial situation,
the praperty value, and market conditions, You may net be able to
refinance this fean.

Tax Deductions

I you borrow more than this property is worth, the interest on fhe
loan amount above this property’s fair market value Is not deductible
from your federal income taxes. You should consult a tax advisor for
more Informatlon,

this form,

Confirm Recaipt

By slgning, you are enly canfiming that you havé received this farm, You do not have to aceapt this loan bacause yau have signed or racelved

Date

ON PAGE 5 OF 5

Finance Charge

Total oL Pay‘lmanu.'l'ulal you wim Ila‘va paid after Appralsal
You make all payments of principal, Interest, If the property was appraised for your loan, your lender s required to 1+ 1
martgage Insurence, and loan costs, as scheduled. | $285803.36  give you a copyat no additional cost at lsast 3 deys befare closing. In add|tlon to Payl ng baCk the
If you have not yet recelved It, please contact your lender at the .
Finance Charge. The dollar amoeunt the loan will Infarmation llsted below. amount you are borrov\“ng' you
cost you, $118,830.27
Contract Datalls . I f f h
Arount Financad, The Joan amaunt avallable after Sa?mt;zrr::te 2’['1‘: isr“:‘:':z‘:':f::amkim;z: I":c"'""::‘:':" about pay a ot ot interest over the
paying yolr upfrent finance charge. $162,000.00 whatis :52 faull];n e loan, your payr " . L. T
- situations In which your lender can require early repayment of the I |fe Of th e iOEl n. Th | S ’5 Why 't IS
Tnnnl Patcantags Radte (APR). \’To:r casts over loan, and
theloan term expressed as a rate. This s not your + the rulss for making payments before thay are due, H
ierearrn 41745 o makingpey r worthwhile to shop carefully for
Liabllity after Foreclosure
Total Interest Percantaga (TIP). The tatal amount If your lender forecloses on this property and the foreclosure does not H H
of Interest that you will pay over the loan term as a cover the amount of unpald balanca on this loan, th e beSt Ioa n for )’0 ur si tuatl on.
percentage of your laan amount. G946% B state law may protectyou from lability for the unpaldbalance. If you
refinance o take on any additional debi on this property, you may
lose this protection and have to pay any debt ramalning even after
foreclosura. You may want ko consult 4 lawyer for more information. An nu al Pe rce nta g e Rate (A PR)
i DI state law doss not protect you from liak ity for the unpaid balence. .
1 - QuestionsT If you have questions about the Refinance YO ur APR 1S yO ur tOtaI cost Of

credit stated as a rate. Your
APR is generally higher than
your interest rate, because the
APR takes into consideration

A Lah " [ Mortgage Broker . | Neal Estate Aroker - | k A
1 SR ek o R Eraa o all the costs of your loan, over
Ficus Bank Omega Real Estate Alpha Real Estate Epsiton Title Co,
e . Broke nc. brokarCo_ the full term of the loan.
Adlelrass 4321 Random Blvd, 789 Local Lane 987 Suburb Ct. 123 Commerce Pl
Semecity, 5T 12340 5 5T 12345 lace,ST12340 | Somecity, ST 12344
NS i R o | If anything on the Closing
STlcenselD .| zresag Zola55 Z61616 i .
Contact oe Smith n Samuel Graen | Joseph Cain Sarah Amnold DISC'OSLII’e 1S not Clear to yOUr
Contect NMLSID_[ 12345 I |
Contact” Fisits e rizs ask your lender or settlement
p=; Jovrliy e Ioharebiz b ecom agent, “What does this mean?”
Phone R R I Tt A T T sasl

Applicant Slgnature Co-Applicant Signature Date

CLOSING DISCLOSURE PAGE 5 OF 5+ LOAN |0 # 123456788

Loan calculations, disclosures, and contact infermation for your files are on page 5 of the Closing Disclosure.

NOW

IN THE FUTURE

* If you are not comfortable with your
mortgage and your responsibility to
make payments, you might not be able
to keep your home,

= Now you've spent time understanding
what you need to do and what you need
to pay, as a new homeowner.

* Now is the time to step back and feel

sure you want to proceed with the loan, * Ifyou've made a careful decision about
what you can afford and the mortgage
you wanted, you will be able to balance
owning your home and meeting your

other financial goals.

SECTION 2: YOUR CLOSING
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Owning your home

Now you've closed on your mortgage IN THIS SECTION
and the home is yours. 1. Actfastif you get behind on
your payments
Owning a home is exciting. And your home is 2. Keep up with ongoing costs
also a large investment. Here's how to protect

‘ 3. Determine if you need
that investment. Noud nsarariee

4. Understand Home Equity
1. Act fast if you get behind on your Lines of Credit (HELOCs)
payments and refinancing

If you fall behind on your mortgage, the company that accepts payments on your
mortgage contacts you. This company is your mortgage servicer. Your servicer is
required to let you know what options are available to avoid foreclosure. Talk to your
mortgage servicer if you get into trouble, and call a housing counselor (see page 12
for contact information). HUD-approved counselors are professionals who can help
you, often at little or no charge to you.

Homeowners struggling to pay a mortgage should beware of scammers promising
to lower mortgage payments. Only your mortgage servicer can evaluate you

for a loan modification. If you suspect a scam you can call (855) 411-2372 or visit
consumerfinance.gov/complaint.

2. Keep up with ongoing costs

Your mortgage payment is just one part of what it costs to live in your new home.
Your escrow account holds your monthly taxes and homeowner’s insurance
payments—but if you have no escrow account, you need to keep up with these
on your own. Your home needs maintenance and repairs, so budget and save for
these too.
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3. Determine if you need flood insurance

Flooding causes more than $8 billion in damages in the United States in an
average year. You can protect your home and its contents from flood damage.
Depending on your property location, your home is considered either at high-risk
or at moderate-to-low risk for a flood. Your insurance premium varies accordingly.
You can find out more about flood insurance at FloodSmart.gov. Private flood

insurance could also be available.

Although you may not be required to maintain flood insurance on all structures,
you may still wish to do so, and your mortgage lender may still require you to do

so to protect the collateral securing the mortgage. If you choose to not maintain
flood insurance on a structure, and it floods, you are responsible for all flood losses
relating to that structure.

4. Understand Home Equity Lines of Credit (HELOCs)
and refinancing

Homeowners sometimes decide they want to borrow against the value of their
home to help remodel or pay for other large expenses. One way to do this is with a
Home Equity Line of Credit (HELOC). You can learn more about HELOCs at

Financial counselors caution homeowners against using a HELOC to wipe out
credit card debt. If you use a HELOC as a quick fix to a serious spending problem,
you could end up back in debt and lose your home.

If you decide to take out a HELOC or refinance your mortgage, the Truth in Lending
Act(TILA) gives you the right to rescind, meaning you can change your mind and
cancel the loan. But you can only rescind a refinance or HELOC within three days
of receiving a proper notice of the right to rescind from your lender. You cannot
rescind if you are using your HELOC to buy a home.

In the case of a refinance, consider how long it will take for the monthly savings to
pay for the cost of the refinance. Review the closing costs you paid for your original
loan to purchase the home. Refinancing costs can be about the same amount. A
common rule of thumb is to proceed only if the new interest rate saves you that
amount over about two years (in other words, if you break even in about two years).

® Congratulations!

You have accomplished a lot. It is not easy—you should feel proud of the work
you've done.

SECTION 3: OWNING YOUR HOME
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Online tools

CFPB website
consumerfinance.gov

Answers to common questions
consumerfinance.gov/askcfpb

Tools and resources for home buyers
consumerfinance.gov/owning-a-home

Talk to a housing counselor
consumerfinance.gov/find-a-housing-counselor

General inquiries

Consumer Financial Protection Bureau
1700 G Street NW

Washington DC 20552

Submit a complaint
Online

consumerfinance.gov/complaint

By phone

855-411-CFPB (2372);

FFTY/TDD 855-729-CFPB (2372);

8 a.m. to 8 p.m. Eastern Time, Monday-Friday

By fax
855-237-2392

By mail

Consumer Financial Protection Bureau
P.O. Box 2200

Clinton, IA 52733

Share your thoughts

Facebook.com/cfpb
Twitter.com/cfpb
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